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What are the key differences between a conversation and a debate in verbal interactions?
How does the use of formal language differ from informal language?

Why is it important to adapt your language style based on the context and audience?
What is the role of persuasive language in professional settings?

How can you ensure effective communication during a presentation?

What are the most important strategies for successful negotiations?

How does non-verbal communication impact negotiations and presentations?

What are some key factors to consider when preparing for a formal presentation?

How can you build rapport and trust in a negotiation?

Q10: How does active listening improve communication in both informal conversations and formal

interactions?
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